31891UNTT13ULATING
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Workshop on Customer Management Experience Using Data Analytics
senI19Tudl 20-22 Wwey 2565

Hiuszuun1sUszguaaulal
198 WNENANAES 9830
YN TN ATITIUNEYATS

drinauuleunguazynseansnisen

1. Manuazinguizasdvaslasenis
1.1 fian
2MNHAad1599904 The Straits Times Lila$ufl 28 gatau 2020 a9nnguA29819 SMEs Tu
Uszinadealus 575 518 wun Jewar 70 lldnsuszyndldnsliessideyalunisuitaymiuay

Tiusnis luvazdl SMEs nanesieffuAsiunis spreadsheets uaz database Fauansdian1su1n

v A

AnunszrindsnuddguazeudilafeaiunTeszideyatuas Mailudegiul Jeyadeduy

Y

nsndaunidudaslasgranids waziduidadodrdgvesnsdniduiu daly n15vg57aves SMEs

Fududeaufeuain application-centric 18U data-centric uny na1fe desiinanssuiiuinni

Y]

mimusamamama LaTAARILIALATIER Bl 128195 L‘W’EJGL‘VILﬂﬂllaﬂ’]ﬁﬂﬂﬂLLﬁuﬂﬂNﬁaWﬁﬂﬁNﬁid

a’m’lﬂuﬂ’ﬁmmaﬂﬂmi’mam

Aaa

“UEJlIa“UEN World Bank VIGIWEJWLQJEJ 27 AULIYU 2021 18971490 ﬂ?ﬂ‘UiﬂWillllaﬂ’]Ui“ll’]m
%@868 50 93 GDP GLUUSSL‘VIﬂﬂ’]ﬁﬂW%J‘u’] LLﬂ%‘Ui%?A’mﬁ@‘&Jﬁg 68 1uUszm¢mwwmum n159AN1S
ﬂizaumiiﬁqﬂﬁ’l (Customer experience management: CXM) %amaumm%zmumsammm %

(Y] = £ [y v < 3 o °o & a 1 [ =
LLagﬁlfﬂi%LUﬁJUﬂqﬂﬂﬂﬂﬁlG]EJUﬂ‘UQﬂﬂ’] Lﬂuamﬂizﬂa‘umﬁmmaamawmmwwwqma EJ‘EJ’NIiﬂG]’]lI b\

o

Toyananraisuaziluduiunnildangaduiavesgndi Jsdndudeddinseselinseidaya

& ¥V d

wngauuaznduszuy Wetuuss OM IHussginguszasAifeants 99 CXM Aivszaunnudusa

1 v 6

wdvanaziauusudlulavesgnd wazazthlugauduiusszozenn uasuszaunsaiiia
fandldsuariinaefiusanmerenngnéliuazgnduiu gnénfifmelatnasdsdetuastielawan
wuuthnseun faifu CXM agtaeadsamusnfsewusud dunsufdmiusidaintugnd erufisela
waraUs10ud Tuszerenn nindausindasneliAnmaiulavesgsitlusunan Gesvaunisal
yosgniniiaigaiinanmslinszsideyauaztluldedamngan
wwnsialunsiinseidoyaiuuuamuninuagusaia d5lu Workshop HareSuteis

Y

P = = v A ¢ v Ay 1o & ada cal 1 o °
VEAIDIUDAN € @IQLLagLLEJﬂGU@lJUaVlLUUU?%IEJ%U@@ﬂf\nﬂﬂ@yjaml&mqL‘Uu LLaz’JS’JLﬂiﬂzwmmﬂaiwﬂﬂli
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waNANT $30919 IN1sAamsaludliuuasngAnTTuYeIgnAn ainUsednsn1mniegsia uae

Wlgnisindulaniindngruaiuayu

1.2 dnguszasAvadlasanig
(1) aseanuasentndanudiAyvesUseaunisaivedgna (Customer Experience: CX)
Warn133nn1s CX Tu SMEs
(2) wounsanufiieaiunslivssleniannnsilasesideya (Data Analytics) Tunisains
CX uazasmuiienelavesgnanlsunniian

(3) WanusineivismssunndeyagnAdifgy wesismaihdeyalldlumsdndulavessia

1.3 s18¥einens

(1) Mr. Hideyuki Ezaki
President

(2) Mr. Jackson Ong Chong Hian
Senior Brand Strategist
Cowan Asia Pty. Ltd.

(3) Mr. Mrinmoy Chakraborty
CEO
SOLid Inspire

(4) Murphy Choy
Chief Executive Officer

Alionova Consulting Private Limited
1.4 Uszlowdilldsu
(1) Anudiaziumamaiaunsaiwszaunsaivesgnalagldnisieseidoya
(2) Yoy guassa uazdaiausnurlunsadauszaunsalvesgnan wazn1Tinszideya
T SMEs
(3) unumvemthenunasslunsdaay SMEs lunisideyaluldasiesuszaunisalves

anAn uazaeyaaidligsia

Tm ehdnmuuwuwua:qnsmanémsﬁw (aun.) Ns:NSOVWIEUBE
563 nUUUUNUS chuauions:aa anatiovouunys SuH3auunys 11000
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2. Uszaumsaﬁwmgnﬁ'ﬂ (Customer Experience): quuaattinﬁazﬁamwsué 1ag Mr. Jackson

Ong Chong Hian
2.1 AUMINEVRIUIZEUNTTAIVaIQNA

lullagdu e-Commerce danasion1siiusnisuazniseuanegneunn nekiinAauasain
warmniflunisdnaule nstedud uarnsldsudud suvislunagshanuulmifiudeuly
l¢uA Peer Economy (A8 maiafierursanuazainliinnisudstusasifunisiulaonss
5¥1319 Peer-to-Peer 8171 amazon ebay) Sharing Economy (A9 JUkuugsiadmsunyiu
Laniaew 1w wiedoue Auduazusnis eni Uber Aironb wework fiverr) was Decentralised
Economy (Fio szuuiAsugiafiypravieysmuferefuuuai e euuunszany 877 bitcoin e-estonia
Decentraland CryptoPunks) f\]’lﬂﬁﬂ’]‘wLL’Jﬂéj@NLLazﬁq’ﬂmmaﬁL‘U?ﬁlElulﬂﬁ’ﬂﬁﬂ?’mmfﬂ‘wilw@Q%U%Iﬂﬂ
WasulUan “aeiisuannsade (buy) Nna” Wy “Aaiduannsalsiuussaunsal (experience)
NAU”

Useaun13aivaegnAn (Customer Experience: CX) Aa Audsiivlanignaddewusu

Y a

Tunmsan Tuynudusmes joumey v838e HATINLLLDIWBYNATIRBLUTUA WA NANTENUAN 4
Redosuion Tnsamenels

Journey A8 LmeaL%amqmﬁmﬁmammuﬁ (touchpoint) firHeLAufuaufaanIsves
an@1 usl Memorable Journey xtisastsmulanmulsifuiusus eusznisaliifdmasionii
Ussauwesfuilaa 019 mstidiusnlunisaiassddsing @ maseud msaynfunisuand
Dusiu

A nice journey A memorable journey

dl 1 U
AN 1 ANULANANTEAIN Journey ey Memorable Journey

f11: COWAN

Tm ehu“nmuuwuwua:qnsmacﬁmsﬁw (aun.) NS:NSIVWIEUBE
563 nUUUUNUS chuauions:aa anatiovouunys SuH3auunys 11000
e (e A Ins. 0 2507 7895 Insans O 2547 5687



2.2 anulaianeanu CX
(1) Uszaunsaln8aUaInUaNEMENSNEATWINGY WII1aNELUSURTNYIN CX-centric ¢34

Nufidmsuadas memorable journey uslumnuduass LLusuﬁﬁﬂszaumma‘f’]L%Tu{]mﬂ’u
Ll snassiuinisnenmitesog ity wivszaunisalaziinean touchpoint uay
2afUsnaUTimunran 819 SEPHORA fiidususimineiasesdiens Safanssuaouussnii
poulaul (Beauty Bootcamp Mini Masterclass) ay LEGO ﬁ%’méigasqmuaauiaﬂﬁﬁﬂaia LEGO
dunwvstulofouaznanurenues 3uda Adauendindusiig g Aldaunsodudedld o
Netflix Airbnb Grab Lazada \Jufuy

Fetfu wusudazaialsraunisalliiugndld Sududosimunsuuuundn (theme)
lupsufduiusiugnan Inenisasneszuuilian (ecosystem) vietesnslignAladn 3an uaz
VRanssu Mieadeadudud/uins

(2) Uszaun1salinannANUAnaS19a55A (ad-hoc creativity) #38AUIUNILLANLAS VLU

win1sas1aUszaun1saldons uannisid euleslvaenndeaiulnd uveanusua (brand
positioning) FIYATUTBIMUTUA FiB NTTUIUNTATNENWULLUTUARNIENGNANAATIN N15aT9

ATUVBILUTUALTUAINNISIMUATBYAAIY Brand Positioning Statement framework 64l

More than just a
for people who
we are a brand that believes in

through offering

Al 2 Brand Positioning Statement Framework
fi11: COWAN

(3) Uszaunisalfedunuuazaildiiadiunisaain wituanuduasauas n1sasis

& 1A 4 1 v a i I a = Yo
Uszaun1salegnadinagns aeneoliinyar1uissna weswinvgua 6 Usens loun
€ o VYU Aa b4 ¥ l;(
o Uszaunsabhluiindualavaauiiy
s Y a o Y ¢
e UszaunisalAonsliuinisnendnualianie
e  Uszaun1saitiiiuyseAnSnInUeansEuIUNIg
e Uszaunsaltieladnfnguunuagy
¢ Uszaunmsaltistauedeyadisdniieiuaieuvesusem

o Uszaunsaltudsuingmdulonia

TPS9
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2.3 wuanslumsadadszaunisallidusing Ussnaudae 4 sunou Font ac
(1) m3dudies (Capture) Wloas1anssud uazusstunala
(2) mslifutin (Convince) TguTnariufsnumiandt lidh wagnsauesamuan
934 (Real Time Bidding: RTB)
(3) M3uFuasy (Convent) Aonisadisanunsseiy iteatvayuliduilaniudenie
naaedly
(4) msdaya (Commit) Wumsaumndenlesszminsuusudiunsiidiuswidnue

9

Wil Msadnannsildausan (encagement) Slosdusznou 3 dau 13end1 PPD léud

(1) gawdl (place) ywsisiigfuslnailomanuiiunusudlumsnenmle Tnefdnway siud
(immediate) Aus (immersive) wazduiald (tactile)

(2) AU (people) nﬂﬂuﬁijﬂ%‘lm%wuL'«aw%aﬂqﬂﬂm’hamaamwznam%%umaumaqmﬁ
Foaua/uinig melidyuilaagdnldyunisienlald (empathetic) ii1dald
(approachable) wazlad (kind)

(3) gunsal (device) ynTuiideliuslnafiudduimdouusud ddlisiaUssnn (infinite)
finsmavaussls (interactive) azuanian3e3sn7 (storytelling)

Fegnam il 4C uay PPD fe U Beer Mitiugnéidunguaugulva uasivirunafuuy
Tnidenshnded msafrauusudizuanmansgedu Tuaudinsssyendnualuesszaunisal
Tneuusudlauaas feil

“We make real beer, brewed by real people, for the people.

We’re straight talkers. We encourage self-expression and creativity.

We never judge. You know who you are, and we know you.

Believe in yourself.

Be true to yourself.”

Capture Convince Convert Commit

Broad, aspirational activity Convince the consumer of superiority Create urgency to encourage Building connections to the brand and
to maximise reach uniqueness and RTB’s purchase over trial rewarding engagement

D)

-
=
=
)

~

Device

ﬂ']‘W‘ﬁl 3 ﬂ']iaLﬂi']gﬁ 4C ay PPD w99 U Beer
f17: COWAN

Tm dunviuulgvngua:gnsmMaasnism (aun.) NS:NSIVWIEUUE
563 nUUUUNUS chuauions:aa anatiovouunys SuH3auunys 11000
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3. laseadneasnnsuazn1saiesnnuduwusiugndn lae Mr. Hideyuki Ezaki

3.1 HansENuvestaya

guilasuninluanigasndunuin duduassandngndediu o1 eaudleduiinalil

ineeuiudes wesesdoniuminedsns uagiieuiuniinetens Jeyatigniaunuselend Aadl

Y

o
a ¥ <~

(1) WAIUINITEDNLUULAZINNALAUSEUAT Tnednnsduafdnandaanuldlnany

Y Y

(2) Waun1sdaedudiierduedudidyaniuintu lnewdsududndmhegiuiy

Y

a v 4

Audnfifiyadgedu
dmsuiuiesulad Yeyaszgnltlunsdnauedudiuugin (recommend goods) Fadu
NIRAALRNIZAIYAAR (one-to-one marketing)
3.2 anwansavasnisamulu Al wiadoys
McKinsey Global Institute! 5331 Tunsdliifinnsiinszideya sevinliiisuiugndlml
dntusnnninsdiuni Ussanm 2,300% annsoinwignéndald 600% wagannsovhialsly
1.900% faii ui’mmsmL%qﬁﬂ%ﬂhaiﬁaaﬁmﬁ%’uLﬂﬁauﬁaa%’ayjaﬂ%’uﬂgmaﬂizmumié’mﬁu%
NALINEIAY WagmsidIuTInvegnm
3.3 guassavaamsidayaunldy
(1) gafavuelug) Iediuannagnennuiu Ssenafinsdeduninudsuutas liusulss
sEUUNsUSIMsIanstayauaznszuiunsvhaulidulagiu egalshid nsveigvuiauasnis
wsgugshadumsnsedulfesdnsdesimundnanuanunsasudeyastmanideslalls
Harvard Business Review? 58431 §5039u1aluaiiin13aauau big data waz Al 9819
dovle dumneaIuin ssfvvunlugiiuisaudAyesdoya usnduuszautgminig
thanlfiAsyaruasnisiasudussdnsituindousedeya naneusemieddlals dundouse

Toya (data-driven) D197

o w a

(2) g30aN13VWIANAMALIUIALRY AT ITAAEITULNAITBYA LagnTEUIUNTTHINNY

T

v 1%
(Y a

Juegiuuszaunisal (experience-based) karaAAMUINUFIU (know-how-based) 4l §513
PAANNFBMTITURUALTITIiaINaeTU Y
3.4 ruantfAvainstuinfaudledaya

nsmruadmanglunstuiadeumedela Usenaume 6 Tunau il

1 Bokman, A., Fiedler, L., Perrey, J., & Pickersgill, A. (2014). Five Facts: How Customer Analytics Boosts Corporate

Performance. McKinsey & Company. Retrieved from https://www.mckinsey.com/business-functions/marketing-and-sales/our-

insights/five-facts-how-customer-analytics-boosts-corporate-performance

2 Bean, R. (2021). Why It So Hard to Become a Data-Driven Company?. Harvard Business Review. Retrieved from

https://hbr.org/2021/02/why-is-it-so-hard-to-become-a-data-driven-company

TPS9

Trade Policy and Strategy Office
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(1) feduie (Definition) Ao N133zyae/maNanuTlurestoya FauUULRAIA (17
SWOT 5-Forces #3® PEST) KAZLUUIANIA (19U Process analysis Quality control Employee/
customer satisfaction) ﬂuﬁy’\‘i N1339AYI1 Data Flow Diagram wag Use Case Diagram

(2) mM3UszauunelueAng (Internal Coordination) fia NMskUslunagnsdayalviugd
dulddudenelussding WowdUaanudauds wu

(3) M5aseTin (Team-building) wazadaanusudeduiusinsidemg lunsdifivsyau
Py 1y vaunaumaluladviuasis Lifldeya/fidvavay/qunsaliinseungquyneu uazwe
waauinInenemansdoya Wusiu

@ n95usniun1slasinig (Project Commencement) Aawsiusiiunislasenisdos

q' °

nadaULLIAR (Proof of Concept: PoC) wagynaiafiazmeluladlvsiinlddonsuaindiusn
7 undesldnagnsuazainuneslunisiana § 2 Tuneu Ao 1) Fenduilidivanediaz
Uszgndliduindeusedeya Tnomiadansnensifleguazidmunonsdniiue uaziiloves
Wdmanuduazdesimungiuaundnlunsuszaunu (focal area) wag 2) 3avilassnisih
794 (pilot project) Lﬁamwaauﬂizuaumi‘uaﬂamﬂmﬂ'i'iwﬂjaagja (data architects) bae
Fenssudeya (data engineers) WagiasauINadns Auyun1saniuns wasnisldnuduling
Rl (user friendly) Yaslasanisuises
(5) msUszendlitoya (Data Application) Uszneumedunaudes laun

1) iusausiudaya (data collection)

2) myasgsideya (analysis) WU (real-time) MensEUIUNT8AULTR (automatic

processing) waznaulawmetoua (accessibility) Wiiiduladnudsansaluliussloyisela
3) msdnauedeyaliinladie (visualization)
4) msihlUlduszneunisindula (decision)

5) N5UJUR (action)

6) N3a3eyaALiY (value plus)

@

S
—

ﬁ

et

Visualization

=

(53

A9 4 TuneuNsUTTENAliUays

fi117: Hideyuki Ezaki

563 nUUUUNUS chuauions:aa anatiovouunys SuH3auunys 11000

. aunviuulgLIgLa:gNsMAansAIsA (JuA.) NS:NSIVWIEULE
ko a0
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=

(6) NM3ve8UUIA (Scale Up) ansuszyndlidayaiinan1susziduingiuds Jeussyndly

ASEUIUNITAINANNT AU UAIUIIUD U TagAITID @9 nviua I ludunaun (1) AreSuie 7

SUUsEAUIWAlULaE AR UAUBIAUADINITUDIDUIARN

¥

daya n15ATIEN waznisdaaula lag Mr. Murphy Choy

4.1 foyauazn15ATIEn
Taya (data) Ae Jadeddgydmsunisinsziuasdnduls Jetayassgniivsiusiundu

o [y

Uszdmniu wazanunsaluldlunsiaunndndue uinig waenssuiunsnds/antuny agals
i luosdnsanilvajdssuyszanadnunnieiudeya udlilsihdeyaunldsslon
Tngund Feyaazgnifiuilefigsnssu (Transaction) Windu egsnssumiausznaudedoya
Frurun Tasaulawigiaiudngnssunfad uldedasls (How) uazganssufad wdlolns
(When) wagdoyafidaifiumsiidnwae 6 Usznns Ao yar (Value) Uszana (Volume) Anmisd
Tun1sdaiiu (Velocity) mnuvainuane (Variety) mmﬁwsjuLLaSﬂﬁLUﬁwLLUm (Variability)
wag AUgNABITALIY (Veracity)
4.2 nsdassunszuiunsandula
M53AT1E (Analytics) manefia ULV (Model) Useansing 9 fildaunaindeya uagld
dwsuadadeyaidedn (nsight) nMsansiutseeniu 4 szauaumudensuasdaiiun
Y9303ANS il

Analytics Human Input

Descriptive
What happened?

Diagnostic
Why did it happen?

Predictive

What will happen? Decision

Data

Decision Support

Prescriptive
What should | do?

Decision Automation

A9 5 SERuNTIATIEveya
111: Gartner
(1) Msdnswideyauuunssamn (Descriptive) Wumsieseiiieriaundilainineylsvu

(What happen?) kagnavainsnseinuu wazn1sdnauladiulugazanainuyed (Human

input) Madeszisziviuszaunnulalugsiavunawinan

Trade Policy and Strategy Office

‘.‘! aunuuuTgngua:gnsMansnsm (aun.) NS:NSIOWITILE
563 aUUUUNUS cduauvns:aa dtnatdoouunys JuHIauunus 11000
Ins. 0 2507 7895 Insans O 2547 5687
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(2) NM93TziteyauuuIldade (Diagnostic) LIuN15T1ATIZVION A NATDINITAA
winN1adiu (Why did it happen?) vinlvigsivaninsaianmnvasdymuasuilulangega

L3

(3) Mmywgideyauuunensal (Predictive) iumsliaseiiiieninnisalivigniseif g
Andulusunan (What will happen?) Lagisnsmssun1srediiaziiniu nen1sitasiziseauil
agnulugsiavuinvuInnaisaysun ey

<

(@ mlezideyanuulifuugdn (Prescriptive) lunsinseniivseleviasan wand
v Y a = = a fa o a & 1% & a o
ANNFUYDUNINNER LUDIINLTUNITIATIENAINILNAVU WIDUNNFIN ATV (What should
do?) dwvatiuayunisandule uazasenszuiunsandula/midunsdnlude weudludaym
s Tenszavinuanzlugiiavunlg
nszurunsinaula Useneumie 3 Uade loun malulad nszuiuns (process) wazdaya
= ' v a [ R A VA dy
FausiarTadedianuduiusiueiail
(1) nszuIumsindula nelvilin (generate) Yeya NYIeduiaieu (drive) malulad NAUAY
S T
N3UIUNIBNTINI
(2) deyavreiannnszuiumsindu luvaginszuiunisideddinalulaglunsdaiudeya
(3) wialulad Nldnsdanudeys wazamuaNNTYNUTBINTZUIUNTS
4.3 Hun1evasdaya Journey of Data)
(1) Wiususudayannsyuudiannsednd
(2) ulamumag (Interpret) kazdnn1stayauiazuiun (Context) nolinansauneA
(3) ansaumaniivsylevd nelinasfnaug
@ dldanusluldlumsuginau

(5) WiaRanIENU/N1sAsULUAINUDIANS

%aga ASAUNA aqﬁﬂqmij mﬁﬂﬁﬁa NANIZNU

(Data) (Information) (Knowledge) (Action) (Impact)

il 6 Journey of Data

Fian: Murphy Choy

nsaedulanndeyaannsalldlunaenindiu 819 niseain ieriusels nMsuinig
AN WEaAAUYY N1TIRY LWBAIMNU LagN1TUTMINTNeINTUY LY Weuseliunanisaiduu

dl' 3_', [~4 ¥
LAZLADUYU LUUMNU

TPS9

Trade Policy and Strategy Office
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5. msﬁwuﬂqmmamémnﬁaga (Data-driven Strategy) Ing Mr. Mrinmoy Chakraborty

[y

CX vnefls NMsnevausagnAwensiuduiusivesins Nilussegneu sening wasnas

[y

N35%evseUTlnAFUALALUINTT KuNYasmuannian nensiauewnslvd CX Juediu
AtaNysaivetaya warnsadne CX luesdnsuuseaniu 5 52 laud (1) Customer Oriented
(2) Journey Oriented (3) Customer Centric (4) Experience Oriented Wag (5) Experience Centric

5.1 CX 3 ndaya

LY

n1san CX Widuseau Experience Centric dlusodldvayaundinsziuazysznay

(%
=]

nsindulaluduneu fAadl
(1) msdndulaganagns (Strategic Decision Making) Fevniltoyansudiukasininzay
winlnsgavinlvinnsdnaulandey

[

(2) msPeuleiugnd (Customer Mapping) Inaiiuiusindeyaiieniu “diaaandfey”

o

(Moment that Matters)
(3) NMIMAUATIANINLIA1D39 (Real Time Pricing) Ap S1ATIALNZANAULILIAUY
(@) msmwnstiuIn1sgndn (Improving Customer Service)

(5) MsAanIsadualiy (Predicting Trend)

a a 1

31NUITEVRY MIT Wyt usenndnszurunsdndulalagliveyaasiiusedninauinnd

Usemildlideya 4% wasdiinlsunnnii 6%

]
v =

5.2 Uszinndayaianiu

Y

Toyandesdniu wianlu 3 Yseian laun
1 [ . PR [
vayadq1al (Signal Data) Mtdudegygy v / \

o

¥ ¥ aa

Jaymiuagad1u60an15v89gnAn Yoy ad

Customer
wAU gy (Solution Data) 7 5guI§n15uA LY Mapping
JayniwarUszianvesdszaunisalfgnan
A03M1T kartayani1suseiiiuna (Measurement x
Data) M3zynan1saiusu lngdeyanviinis :

N . Real Time
Jauiuftuegivussian CX Mdutnang Pricing

Y

AWM 7 ATEUINNNSIAN CX lngldteya

fia: Mrinmoy Chakraborty

563 aUUUUNUS cduauvns:aa dtnatdoouunys JuHIauunus 11000
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(Consideration)

browsing to purchase
High volume of email
queries

High bounce rate

from product pages

Keyword analysis
Content metrics

Social media shares

Usznn CX Signal Data Solution Data Measurement Data
ﬂ’li%lilif Low engagement on Ad click results ® NPS
(Awareness) social media Focus groups ® Third party brand
Low Net Promoter Customer surveys index
Score
Lack of keyword
searches for company
or products
nsangula Low conversion from A/B testing results ® Bounce rate

® Time spent on web
pages
® |ncreased engagement

on social channels

® |ncreased engagement

(Post Purchase)

records

Social media

mentions
NPS scores

Loyalty scores

records

Social media

mentions

Customer surveys

on email

ﬂﬂigﬂ%a Abandoned shopping Focus groups ® Store traffic
(Purchase) carts A/B testing results ® Sales data

Social media

complaints
N5LU/UIN"S Call center records Sensor data ® Sales data
(Use) Third-party reviews ® NPS scores

Sensor data
USNISUAINITUNY Support center Support center ® (Call center volume

® Chatbot engagement
® \Website visits to
customer-support

pages

‘ﬁlmz Altimeter

5.3 wuudnaen1sanaula (Decision Modelling)

wuUSaeensAndula (Decision Modelling) Aonuushassfithnszuiunsnisadinaansuld
fiunmsdnaulaliitu viadielinsdadulatumngauiian lnenssuiunmsdnaulaizuein
nsnmualay uddseSune/seylym nedayadisadnmans wagldnauinmesusyiiana
WINEDIN1INITIATIZATAT BRI IGY Feusufinisiivuadymilug wininlddesnas

nsnszmidansalddeduls wasUfunla

Tm dunvuutgnguazgnsmMaasmsm (aun.) Ns:NSIOWITIBE
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Formulate

problem Decision Model =

Mathematical
Description of
\Decision Problem

Implement Yes Computdr
decision Solution

No

Interpret ,,-__‘};,,,,,,.,.:;.
output Al

AN 8 wuUINaBINIsinaula

fan: Source: Prof. David Simchi Levi (MIT, USA)

(%

r-‘l' = d' o U Aa = a v a
W39l bulukuuIandnsinaula 4 3 ¥in eall

(1) nsaansal (Prediction) Wy @un1sanneelfiedu (linear regression) wazdaulddnaula
UUnnaDY (regression trees)

(2) n1sTuUnUTELAN (Classification) LU N153LATIENITanaseladadnd (logistic
regression) Aulddndulaluudnuun (classification trees) Way k-Nearest neighbours

(3) M3Iangu (Clustering) 1¥u k-means clustering
5.4 m’n%au‘[mﬁ'ﬁgnﬁ'] (Customer Mapping)

Y

anfanansalufduiusiunusudlaniugnfiasesig 9 (touchpoints) naeadunNIYBIgNA

1 1

(customer journey) Fsdayavesgnatazdrsliuusuiuoniugadudavail wazyrelidilagn

kY Y

[

"wsadeanIy’ uenantl Jeyaditiesryauds wieldusglevininiauds wardnnsiugnden

Y

[

5.5 nsiwuasalnglédoya (Data DrivenPricing) Tnedilsdisiiady fsil
(1) AudThly asfvusdiusafivadniies alasandt aanalng
(2) Audaunmas amnsamvuaduinsduunnld wasduduiuusudug
(3) M3gEEIsAIY (skimming) Aie MvunsiAlasysuiAsulimnsanfugnd
(4) M319E (penetration) e AWuATIANANINGUAS laudsdruusman
5.6 n1sAININTIiUINSaNAD
(1) Suilsuaznouaussiugndviudl Jeqnin 75% maniszldunsudlatiagmmanelu 1 9ol

(2) YawauaanzuAna (personalized offers) InglAseanteyagsnssuuazUsy Iin3dswe

563 aUUUUNUS cduauvns:aa dtnatdoouunys JuHIauunus 11000
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(3) WuAUAINNTIAUTNTT 1Y ansreEIaluN1IRBUANDY §RTINITINEIENITBNITUNLEN
NISAUNUT TLULIA1TD WASNUAZWUUAMULTAUADAUA/USNNS
(@) MsUSUWRIUTYiUle (real time customization) L1 NSAINUATIATLUUNUANULALND

[
v 1 A

iauodiuan uaznslridelauefivrudmsugnidifiyaninistogs
(5) szulemavesduming
(6) fpsmemannvanglunsinsefiugna
5.7 Bn1saiuniesileaireUszaunisal
(1) Jousodnyanudeyainiutoyaidsdn
(2) Wasulszaumsaiuuy end-to-end lrisuiulnsnmsideusegasinan Whitutoya
(3) a¥1eUszaun1salain OmniChannel nﬂﬁﬂqmam

[y

(@) duhnUszaunsalvesgndn Inewiugiwian/Aanssuiid gy

(5) negpuuinnssulud 9 egrsaiane Usslliunansenu tazvinarunladunansenuil

\afugnAfuansieiy

6. nszurumsuiletenlaglddaya lng Mr. Murphy Choy

6.1 guassalunsldnsitaseidaya
(1) Usunadeyaitdniiu
(2) A nYeIteYA
(3) WINTEIUVBINITIATIEN (Scaling data analysis)
(@) vevinye
(5) MM TATUEYY
(6) UayaNUAINVAUYEN
6.2 ymitugiuvaansiiameiuas SMEs
(1) anuliiutueu (Uncertainty) inanannududauvesdgmitinlidesnsuuamadiaii
dioananuliuiueu
(2) A1UARNLATE (Ambiguity) HinaINNsAAMLTyMLanans s
(3) msfildannsalduseloniannnishasizit (Inability to fully utilise Analytics) a1nde
(1) wae (2) v SMEs sleninsedseendlsnmsiinsevideyaifausslevdlaeeivssdviznm
6.3 dnumeiugIuvaINITIATEE

LY

(1) Eﬁaagaﬁm%’umiﬁmﬁuh DNUEANUAEAINLUNNTANTUNTIATIE ALY

[
LR

(2) answasemsindula AudnarsdmsuauinunsiieseiuagnsITenmun Yl

gngANazEmIN kU URNAaR

Tm dunvuutgnguazgnsmMaasmsm (aun.) Ns:NSIOWITIBE
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(3) mssnaula Welmnudieanylumsiinsgrinasnside agaunsndinNInegsiaun

Tglunsnseadegn e wazdnanauaudfgy Weusslevivesgsialagsiy

« Business
Driver

« Influence
Decision

 Input to
Decision

AWl o The Nature of Analytics
u1: Murphy Choy

6.4 nszurunsuiluvdymilaglddoya
(1) szylam
2) wislgymeeanludiudn 9
(3) And1uANEIATY
(@) WanwHuNITALEIBY
(5) Ansenveya
(6) AuazdaiignAuny

) seuAmaudymin “msiegls”

(% 1'% ¥

7. Tawanisvineunduaasunledaya 1ag Mr. Murphy Choy

Y

I~ 14 v

7.1 Nuguvesnagnsnvuindeudedaya

Usgamenstuindeusietaya (Data-Driven) waznagms (Strategy)

'
=

n1sfunfeumetaya nunedia nseUINNT Nandue 13eUsIngni1al (phenomenon) 7

anusaaduayulamedoya

nagys vaneds mawauuliRnsfignosnuuuiiiousiqinguszasdluszezen vie
AUTEAIALALTIY

Fafu nagnsiduindousdiedeya naneds mstmuunulfoRnnsiddeyaaivayu e
U ingUsranAlusyere visegnUssasnlagsiy

nagnsuuuR AN devenlUdinssuun sidunuie W ldnadnifidens usnagnsi
Tuirdouseteyasziuvuununiieiu ngisuanmsihdeyalulinseginazdavinagns flay
FuipdeunszUIUMITNAGIRY uazneliAnNadwS Tnsrnuduiussevinanadwiuazdeyataely

gsfvanunsacliunisianiglugamnsiwesniivun
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26191587 NTZUIUNITANTUIUIEABITAUAADIFT WipuNAzUAsuULUAY LaZaIU1SD

OUNFULNNVBULIMAULA LA BMDUANDINDANINLINADUNYUDNWLALNARNS A LUAIAAR wWaLT

o U lﬂl
dAeyngn

o ' '
6 o A

Ingiuguuay mnagldnagnsnduinfowmnedeya aswnsresllunaniuinfoumedeyall

melugsiaiieduinfeunagnsuasnadns nagnsnduindounietayadzasneaiudu (Stack)

9

nsneuldrelunanduindeumedeyaiugsng

C NN N

ANl @o Concept of Data-Driven Strategy

fi: Murphy Choy

7.2 G.O.A.L. Stack
(1) Wmng (Goals) fia KPIs kanqusednSnImnisaiduauvesedns
(2) M3Anliueu (Operations) Aig NTFUIUNITNNGINIVDIDIANTNTULATOUUTEANTA N

(3) N33R (Analytics) A8 TULAANS BWUINILA LT UM TULAA BUAIUTBUA Ay
] Y

Y

WawslaunszuIUNSWAZH UG oY

Y

(@ H¥umdeu (Drivers #38 Levers) fin Toyavasesansngnidlunsinusedniawnisaiduny

8. ANuIMeuazlonadidervun1suan 1ne Mr. Mr. Hideyuki Ezaki

Y] ]

8.1 wuanamsufidgmnduindaudlsdaya

(1) meovaussnMuitnelavewuslaa WeszynNudesausian dedlidayaugugil wu

Y <9

a

311 AN AU Toyaguus wavdefessew sy uasdoyanfegd wu animeinie

U

a < £
gl nam LJuAy
(2) anwfianalaveaminau wu 018w Aseuass vinve Ruideu Wusiu
(3) Suflomennusings FaNTATIERarYIesEyasTinvemandueivisewiliugnen

(@) fnfiun1segenuen Msldteyasvdlreimunngugnadmsnevsededaaiunisvignd

Usgdnsnm
(5) szudeyalmifiadrayaniled doyangniiulinntusudu Big Data vzuansdoyaiidousy
919 M3dmingrdeuiudes

563 aUUUUNUS cduauvns:aa dtnatdoouunys JuHIauunus 11000
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8.2 nmstuindeudiedeyalu SMEs

fnquizasdveansiuindoudiedoya e nsarsyadiinuazszaninmuesgsna lne
mMyszsideya ndnddguesnisnistuirdeuredeyafiensuImsnsiasunlas dedoya
gPwsryinny/uuimslunsaiigan 017 yarivewinsassnaudiazifinainnisyaliy

(%
¥ LYY v

ANUABINITVBIRNAT 9l WsaTINEUAIRBIanvRLdLIedIESU SDGs anAunu Ted iy

¥

dupan yaA1vesUTEnsUmINneaisnInesRaAus lunsiiesshwlassaswiiugusunalvg
et usEnaesldtayadiuinannuag Al Tunisuugiinisungeshwiouy wazatuayuieing
~ ¢ v a A o A Ao ¢ \ & v
PUsTAUNSIURY tagdAINSNEuuMIaNdUsTaUNITININNTT WUAY

waN9N software wan yransfidutadeddglunisiundeusiedeya msizdaariming
g1uteya Tasizvdeya Uszyndlddayalunszuiunsdnnmy/nsanduny uagivuanagng
FaureUsemalaninuanuaudiunainsaiuld 819 The Information Technology Engineers
Exam (ITEE) f1atun15lae Japan Information Technology Engineers Exam Center (JITEC)

TunsmeaeunaaudRvedisnsin T 1Wudu

TPS9

Trade Policy and Strategy Office
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